Many barriers exist for SMEs, from the skills of the management team to fake the business forward fo
economic conditions and global compefition. Yet finance contfinues fo be one of the biggest issues.

AMANDA WOOLLEY reports.

A. ceording to Barry Dale, regional
associate for the Midlands and the

North at FDUK ones of the main
issues for SMEs is the lack of appro-
priate finance function on account of
rapid growth.

“It’s often the last thing that is paid
attention to and unfortunately this
means that some businesses get into
difficulties later on. Cerrainly, in order
for an SME to continue its develop-
ment, funding is needed, although,
present market conditions arc not
conducive with these requirements.
Funding has always been an issue for
SMEs, though undoubtedly the credit
crunch has made the situaton more
Banks are now much more
critical of the businesses that they are

acute.

Barry Dale, regional associate for the Midlands
and the North at FDUK.

lending to and SMEs are finding gaining
access to funding more difficult.

“There are alternatives, private equity
and secondary funding has emerged as
an option for SMEs and there are a
number of providers who are keen to
invest in businesses that have high
growth potential. However, there is a
lack of awareness of these types of
SMEs
pethaps they don’t always know how to
approach lenders in the appropriate
mannet in order to secure funding.”

“I can’t see the funding sitnation
improving for SMEs in the short term.
Whilst there will always be interest from
funders to invest in good quality SMEs,
things will get worse before they get
better.

Dale revealed that in the West
Midlands, Investbx has been launched
with the intention of helping SMEs to
raise equity finance of up to £250k in
the first instance by introducing them to
a wider investor base, by incorporating a
market trader facility dedicated to
SMEs.

“It will be interesting to see how this

organisations amongst and

initiative develops and if successful
whether a similar project could work in
the East Midlands,” he concluded.

GINEM works to support well man-
aged carly stage companies with sound
business plans and who are looking to
grow.

Operations manager Toby Reid con-
firmed: “It is vital, particularly in tough-
er economic conditions, for companies
to manage their cash flow and consider

Toby Reid, operations manager at GINEM.

raising finance ahead of when it is
needed, rather than reacting late in the
day when it may prove wo late. “Cash is
King’, therefore focus on your working
capital.

“We are seeing a hunger among the
ptivate equity community to invest in
the sub [3m market. Certainly, business
angels ate keen to invest in good quality
businesses, as returns fall on what they
were once achieving elsewhere.












